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2o AL G THHVRVETOR ARV - DUR P TR B R R - BRETER
FFTARRIAE PRI R A AR S R Y B RS P IEETTHY A o e L R (L - R
ERIAI S B fin 27 2= EIREFITE A I [BAZ - AR BERIRA S U S = s RE R A e
IRHTTENER N F T - 5 HAe i R R BRI S R R P I S HE
EUEF AN BT E = fE A EE RS (B N 2ol ok Ay - RILDME - Sl 2
RN ER T e IR R e R N R L RS e BRIk 3 g P R EL Y 22
7 o R K E=FA2E S ERBUTTRREE— T2 B E R R FIMEA 0 A TR
I RIT R Wi H BRI ARG Z FURERA » 55— T A FEE A I AE]
BLLEAZEAR L RA T R ORI R AU B R - B E R R R BUF HEERE
JIRE L TRETE SR VB AR T B T LRl S8 f o e -

BRI e T RVETTR > EEATR IR  SURERL - BRI
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o o/ MSHFEE > (ERG3E1 T8 (commercial marketing) B (S % G AV HER; B
2N FEETENEVEIGEEERE > i EE S AL Rk E - EEETRE  PRRT —
B N ERVENSEL - AHE NS T INEEN - 5 [FE1h & & FS R 8y 55— {EE
shind  AERFZE ORI TERE RS A & AR B AR 2 > AE
EPHSFE T 5 [ g RS &g & ~ FURH R EA Il T e oA e R E
AJRERE A ARG AYEEE -

HREETHIN AR S N2 BoREC S| T RGsEEER 5 [BIS A
RN TRHEARR © 21 > Fete (O IR Bt B Al AR Ry - s B NI EBE 2 2 1Y
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AR A B OB  AUE B = B/ NISRURAUR » 2 S R B Bk
AP AR R RTRERVAT I E B B e O NIBHY RS TR AT S TR ALY
RTAFATHAE - B R RS RAMEENOERZ MBS FHEN=
VNS ~ AR ~ SRS E BN NI LIl DK S — 2R TR e R 8
SEFTE LRI SR > (LU IR B S AR BUN B TR B B O 2 T A1 i il B R 7R SR R
RE LA BRI - RILDAE » NMEESEE R LM R AR IR > T2k
BEECEREZ B R e AVIB D N SR s A -

S E AT S AU T 22 P S5 1 T EH R AR R IR AR V) B TR A =) > AR5
et & T (social marketing) (VEIEE D) A » — 7 EIEREHHL S/ THEVEECE R ELH
SEL S TEA D ST E S T RS OR e A AT o ITBUN TE
RN R4S PR B R - AL 4EEZA R NS R A e g T E
ZE B REA R LR - BRI B A UM A S 48 3mSR AT RS - W DAFTHYHE
BRI RV K R 1288 > SRBHE A IS4 OB T BNV ZEBIEL L - 58 = EiHI DARE
ST RMEAVINRE BT Ry S e Ry 28t » 43 M VB SR IR Al AL e B SR R Ry BT 8 o
S5 UG ARV ORAECR B & Bf%o L RS A RE 2 2V ) VB AUE
iz > M) smBUNE R I 35 fe im e i N ROV B Bz 5 48 S IEFTE4S TV EE
AR - ik A CGRl S EET B R e 4 o

A~ HETHNVERERLER

7 8 e R SRR 7 4505 BT BLAE » O P (7 R T3 -
ERBLREITLAE € ST E 192 B0 Andreasen, 2012; Hastings, 2011) - 2% -
T S4B MR A S 1117 B B B L5 A
AT AT S 794 2 S SR A B B 5 IS R SRR T A I 2 - (e
A A S R A 5 B L e B BT
B2 7 Fy(Kotler & Lee, 2000) - [RIE: - (EIEBLSHREAVELTRITBIZ D - WIEE(ES
LT B SIS IR E B 8 - TR BN DR RS BRI BB 7 - ot
FE A B U AR R T 5 -

— > e REE

TE FHASCEK F > Kotler and Zaltman (1971)f8 - &1 THHE & A AFEMAVERE] -
SIME - ERE - oA RITHEMRMAEZ R DS S S BT =ET
seat ~ BUTHELIZERIETE § (0. 5) © BEZR - T Tl EREF ENEEH
PSELTHH T H DAY BEAS 2 A THIHA K A T s HY DIRE I (Takas, 1974) » {HFEETF
AR - B2 ANERE B0V - #EimsadE o T aldtt gaEu Iy i
YV EE 2 {5 {E (Donovan, 2011; Lefebvre, 2011; French, 2010; Kotler & Lee, 2008) = F: A
RS S TSR R R IROR FE R T 85 R A B R i A T (E E AV Al 2
R B > DU EEAVERRE T R SR L (0 - AR - & - IR
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&) SAERYEEAGHYIEEE | (Kotler & Lee, 2009, p. 51) < AL - & RITHE1THHHY
FHREEE DI A B SRR R 5 B 5 8 MIRE (e B AMTPUERRT E
tterstEnY 51 (McKay-Nesbitt, DeMoranville, & McNally, 2011) °

AL E TR EA LTI 2 L S TS BV EEIE L T LAY A T
SEiER o s TERE B I T ABEER SRR ERETEN
(Kennedy & Parsons, 2012) - {5501 » t+ &1 THHEF-HAZ 4 I HEBE B A T AR A BH
HYEE BB AN © PRI EGE A ~ B4 E EH B o fER T #]%F (Lefebvre, 2011; Wymer,
2011) - [FI0 » $FEA0 C RFL ~ EEE - METHEEEAERE - BEECETHAN RIT
R4 EEE » th TN K B B RS R D g b T AR+ WEE
TEN T E LGB S © (RFFEE ~ KB 2E  kERESEA =S L 20E
B 5 S E Y AV ERIRE (Kennedy & Parsons, 2012; Gordon, 2011; Lefebvre, 2011) -
HTHEAK » Kotler and Lee (2009) 5 e ¥ = AR (&L - BT 1 & 1788 —(E ¥ DT & E5HY
WAt AEAERHE G THHC it iR (it g A GBS - FH& BIERTTHE TR
DUT fi# ~ 52250 fin B85 A\ 35 R 5 B CaV R ERE A 7 28 > (e & i L L & 1T 8ART
HAWEEREI B 28 S — (R -

FEps Lt EREs - S TR E B TAERERE T A A TEAEE N E Rk
ST RNV EE(Tapp & Spotswood, 2013) - 5y & 2 - tH &1 THHE T H DR
BERS Byl DUIR A T AR S AT B 575 H 5 A2 SR R R FOR ] A
Ji % (Lefebvre, 2009) - L -+ & {THHERE T2 H{E(E & AR (value co-creation
theory) » TIRACHI¥IEE « T B) ~ AR, J1HEE)  RHEAVEHE S At &g A
12 EZ A EESRINEFESEE WS EERS Em e RS T
PHF L [E] 7 A EE S A 448 2481V 77594845 - (Domegan, Collins,
Stead, McHugh, & Hughes, 2013; Lefebvre, 2012) °

Gr ERTEETRD - HEERETY 1970 AR B ST —RES DK - H
¥t AR U Z /NN E B EHE - WAt AR Bl E AR T
(Hastings, 2011; Kotler & Lee, 2011) :

(=)t E T8 HEUTE RS+ &y RS FEE L -

(D) ETHEN T e (eI e - BV ERT T REUHRR T E &S
[ > 2o A7 DUR D g B A B v iR 8 S B B TE RS -

(ENEE THHATEIERA T AEAEERRHIY & 20 - W FERHEATRFAa a VSl
BES | N R T Ei R EE - RS HEE SRR I E M RSt g 4)s -

=~ e T AV M BRI

A LRI Ry BB T Ry Bl Rl 22— E e AR AT B2 Y
Al BRMEEIER EE—NER - 2/t E M T E K ZE (Lazarus, 1999) © ZR11
BT YRS AR PR 2R Al B > (EFRAFTER B T8 DA FEFREE RV A2 o - (B 4E
PR 5 & A G s T 48804 7 DAARES] 73 1Y (Storbeck & Clore, 2007) » [
WAL E—RE BT Ry ~ R EUE(EE - EPRAGERE T GEa ek - AllAE % 20

229



B EE - WEFEEF > ERESEY -

T AR AR ER A R (IS B 4 > BRI e SR 2 1554 — B IR AH
ARAFRIFITIH - EHUS-R 2RV #EE (Dalgleish, 2004; LeDoux, 1989) « %01 » DAfH
Forg IR HL G e R BB P A THY VRIS B B s B YR IB & S KM
{TENE I T THR R VAR - s BRI R Y I B8 E (Maren, 2008;
Ohman, 2008) - £ — 51 * Romanski and LeDoux (1992)HIJF5H » KF YA~
% (amygdala) 7 iz F R 4RI JE A B2 il 1140 S FE R A Bl et a8 2 ) - 473
HEIHFEI AT - FERF > NS EEE NI EE SERSES T2 B EE
R FHIAS A s B A (A A 2

BB R — B % (the thalamo-amygdala pathway) » HAT
i P 2 e P S R L PR A 1 B RS B2 (cortex) ER AR - INITHERR T K7 E g ¥
RBER SRR T B AR R 2R - 17— B AR AT I B A UE IS R A > 2R
Bt (EAEHRIERE NS IERERE )7 AN A PRS- oo is Ry (P H 2E (low
road) o 55 PR A I PSS MR = i 2B (high road) Y I — 7B — (A% ES
(the thalamo-cortico-amygdala pathway) » 5% & AT 5 A (A2 RS 0 T 5% (8 52
'8 — F7'& fiii4E (cortico-cortical links) » DA Bl P RN HYIRER RS 27 T B Bk
HEATS3HT - 2RI > By T B T —EEMERRAITIRE - RESHE B OVENT BRI & - 2
JEE NS {E (Ohman, 2008; Storbeck & Clore, 2007; LeDoux, 1996, 1995) -

EH TR R RAE T HARG AR T A Bt R 1 m
B H=IBE NETT BV E R B MERR A R AR - TR E IR IR A &
77 AR AP IRER R RS B Y R A B R R AR /N (U () %8 711 3% (Carvalho &
Mazzon, 2013) « ZR]fl] » {5 LeDoux (1996)¥F ARSHIMFFE 23R - AT Fo@ RS 21
G ERCEEIAESR - I AP R AR AT R EaV PR TE) -

B TIPSR B DA ST G - O R ER B T R SR R SR Y 2 N B L Pl
P TC H A 2R (dual-system framework) » 58 AT BT Al <2 F1] A {E
ZEHS R Hf 28— (System 1)RFE BNV ELEBETE - (KI5 E (heuristics)
HyHET R E R B R A T R - B BN BB S S 2 EIFTR AR IER
N EREERZZE I HEE MR BV BES S - 80 SN2 AR E RO
BV « H > 288 (System 2)&—fEHE M BHHIVEIE - (EHEROVEE T
B Y ] P2 M - B SRy T e R B P A 1 i 2 B AR e S R RE T ey
o2 o [ IR RS TSR E BN R DABUR A RS R
FURBRECIESTE) > HGEE RAEAMMIEE 248 — 85 » 4 B E RIS T
DAFE M5 B B s 4l 43 (Evans, 2008; Kahneman, 2003; Haidt, 2001) -

BE L AMEBEEENEET A EHAS —ATEE  MAAE AMEH
H CHIT AT SR A DU SR VAR S 28 T O Ry 2% -
R > HEfTHEEEET  ERLE BT A IFE R EE P LB BT
Ho [ MRZ R AT AT S E TR - 228 R & iR aE SR p
JE » A RedE o7 FR EL I E Ew (naive realism)HYVERE BT - [T EIE T MEAEHVETAS
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Y B R - WA FIEL[E AlliE A (8 [ A S REf# R 5 ZE (Carvalho & Mazzon,
2013) °

E N ?L{E'%‘E@/D\l%%ﬁk

e NEEAERN—EEAFE - hREQPAREINE —TRE&E
(Spigelman, 2010) - Zu{EH B & %4t (autonomic nervous system)§2E4] » BT %
BRI R E A REEE - MEREREE R F TR S FEF T8 (Ekman, 1999) -

MBS R R SHE NERY VS - A HEEKE L eTRVERSRE - — T
AURF TE U AT s 1 B AT R4S SR DA (S5 AR B RS HY S E S » 55— D7 TG S5 A
HIYBFRS EREUETE 1 TEI LUHFREL AT B 1 SRy 38 AR M e (Witte, 1992) - {E PGSR -
LT R T T R o B AR A AT T B S Bl » U A S i AR il B FAd
anEHR VAR - VSR A B Ry Bt BT 2 BF(McDaniel & Zeithaml,
1984; Spence & Moinpour, 1972) - fEBUAREIH » (LR - RIS E B 2k E)
BEERRR R AN = E54E - Hrh UH DE FZVERBOE A\ 5 R P R 0 d5
FEBUES G — B A —BIERERR ~ FTERE T R IZHEETERYF] 25 (Westen,
2007) » e THHEE - ZYMETORE 2 AE A E R T T84 (demarketing)
AT E > FELGERIRIERTRE OB DS ~ i ~ BREEE A B -
St C BN N2 TR OEEHEFHE SRS EEAYTT F(Kotler,
2011; Kotler & Levy, 1971) -

VTR AV SRRE RS OB ~ 1784 - (% - B SR ORI S (SR - 1T R HARH
FERZ H G BT BRE DASH 5 2V AV S U2 B & i B T T (e (SEAR AV RS
HEPRAUS TEFTEIAY (] (Witte, 1998) o FLNEKHERE DI T BHVEE - HXHY
TETOKE 2/ DS LU T WA - S —HEHE FFEATEES (target group) fii4g
TR E R DAS [ HVE 55 A AR R R A Y R BT T8
(E 2 BEREDUMPREGE ~ 47724 (Lennon, Rentfro, & O'Leary, 2010) = FHEE A% » 2L
TR IVERE N A NEERE B2V B E A - 16 HZAFR B AT el SRETEI AR
L P2 YA 2 (Witte & Roberto, 2009) < 22 i ATV P AR Y S FE B AR K.
TR - RIS — G e B R RSk e B B 0 DARRT 2K

2 ~ BRI EL BT RR S

SLHEEWNMINS - AR R R R LS [ R e FE LA fiE
PRAVEERG Ryttt 00 B SR OHE A BARRIMESCEIT Ry - HIPKERE R RS
B PTG - BB ORISR & | st EHERVEHAG R RV IR ok ) BRy
5D > A 2UEREGER % (Rotfeld, 2000, p. 155)
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— ~ BRI T R &

E AR RIEECERIVIIREMEES - IR ALY E L iEaiE
BT HIT 1 248 0 e B AE i A A EE By — T & H (544 (Ohman,
2008) - 28t AR ED Ry A I R (B RS A e 2 AL TR AT R S e R =
B E R LimiV 2B a2 S e —E Y LB A R B A SR A R
(Ekman, 1999, 1992) - DL _F Ryt s ZVES w2 AN EENEGEHENE L &
se e ARSI oy B RS T DA

B (R &R AVERIE R R SIS S 5 (3 E AN B REIER
[ (Maren, 2008) » [T 2V &L 22 iy (o 52 o F 2 1R IS BB AR i 2 TR i A —
#t(Ohman, 2008) - {E55—J71H » HEKAEYE2NIRsT T RUEBEgizstE R
H T R A A O E > DUNEREREUCE IERYE T8 (Hofmann, Ellard, & Siegle,
2012) - fi40 > HEFFEEME R - RS E T RS g E s e REN
DL IR RV TETT Rt e i B g 88 (B R R e S g5 [#EE
RV T R AP B DTS AR 1T fy - S5A BsdEl » B RAE RS v 2kay
INFETHR A B RS AR VRN > B e DASESE AR Ol FE i [ 5 (Maren, 2008) © (K15
BB ENE L S MR PR EUE & i T S ERE S - AR
T E VAT KRR T 2 A PR B 258 T U B R 12 (A B ES (Marks & Nesse,
1994) -

eV R A KR RIEREE T SEbesy e R | (A HRE - 1+
FEEEHEEEY) T A ETmEL ) M HEAESEES » SR EEE R E
BTV B E R N RE A R EE N RE S Ry ~ B A R R A ]
FERZEE(Ohman, 2008) o (R ILL - E34E A JEAE Y S AR LSRR e S T sk
FUEEY) RN EAEE N ENS SRR SEEEEENRE 2SR
a0 HEATRE RN E B ZVEIMEZBCRE Il - Hal2 R E g R
R R B M ) i A AN $2 (Hofmann et al., 2012; Marks & Nesse, 1994) - £
A — iR LB s 2 BB S R S MR Y HIEEE - 2R
Rk T T ERERA - NAMEHE ) AR (loss aversion) A& TR FTAE
BEERA S S A ERE AR TR 23 IR 21T =l (Kahneman &
Tversky, 1984) -

RV B L R WA B 45T S ME B T A OB AR RS i — RN FE I 2
BBk o ZRT 0 S e - VBB A AEE - —T S EME R T T
H s SR R R P R R AU S > T RS RIS A BV B M0V A ME RIS AR R
M LA THHAE M RE S AARRE T EE AR AVIE S « (NI - FERE mT# A By M RSB AR
FEHVEE » MR ENRERNIMEEEREE » AT B8N eI R AL
(Ohman, 2008) -
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= ~ BAESRAYHRH]

DT R R S B T s EERS AR SR g /)
2 FHfEDL_E(Williams, 2012) o &R R A > Sl B e H 2 EEAH 3
EEEES " E TR (parallel process model) | ~ T B 5L ERE J Y
(fear-as-acquired drive model) | & " {#EE14%3H 55 (protection motivation theory) |
IR R 2 R A AR (T A2 A5 A (Extended Parallel Process Model,
EPPM)(Witte, 1998) -

WA e A TR AY (2 RiE 1) - ZYETORAVBUIR G 2 8 =THR R R
-

(—) R (perceived threat) : A ¥ —IH{F 1 B BB FTIZ LAY AT -
HIB R HIRE RS Ty e R 54 B HY R BB PR B S A AR o

()RR REE i(perceived efficacy) @ A3 RVRE ST K& AT SR AV (0] FETT
B AR M (s aZ B e T BN e & A ) AT AT RT o FUERAE IR AT 75 Fylal
JERRE R H PR AR 7 -

(Z)2E - AR e T sE S i E b e G E T E A N A B & SUE -

AR
T S 4
HoRIREAZ ?
R i B
B > o B | A1
. ééﬁﬁif%%‘z _\‘ / (?KHX(T%D)
g
B SHE R -
SUHE IR > o [E A R -~ T F&/r&%ﬂ%ﬁ@
o EBRAAER (BRHTRLAE)
|

GHIE=S
1 R ORAYAE (P T AR R A

ERISE © Han (2014, p. 184)

RV K B I AE S S R THIHARSR. - 5 2 B A BN R R R R A A B A P
BES [FEAVSIEIME - B0 WREE R E RGNS A B - RIIZVE
sk Bl e RIEEERS @ B B E S A - K2 BEE HE AT
B Z =R BT se s VG4 - e VBB REE B R e RS
B - fEAVEFRS R S SRV & » (h RV OB PR eVl fE TE 2 &
BRUEN - [BEREE) > T HECCERAREIBATED « BIRXEE) - Wi HAE
SRE RS R RS2 » M AT REEE T A FEHHY—TH(Witte & Roberto, 2009;
Witte, 1998)
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(—)& ke S B (danger control response) @ AMMAYRIE B 2 B A U RE FES
HE > BMEE SRS e > R AV K P am iy B B T EH 1L ks =&
B o

(=)L K2 (fear control response) © & AMMATEE S R > HARA
AR BRI AR BE R L 2 1 3 BN B m] BE e AR Dt MR A 6 T > BRI
H CHYRYEENHE R RUE s R & Fridss ny el e T8 -

= ~ MBI RE LR BT RR (4

IR RS oK AV IE (R P T AR A VRO A B & A R B RE B
&l A RE— TS [BHAE RS A B R R E B VB 4E - MR PR R
EUA S S RUEE R 7 28 - (BRI ARG 2 AR B A AIE RUEE RN - IREAE 728y
{BE0BEE N ERIT A - BEE(EEEIIE - fEEO - A5 @iy ZHiEs
BERSPTEE A BV R S RE R & DL B LA AR VSRS RIREE 2V P2e 1 S FE T B
5N > R A CERAIEVES S » NS ERE - WERN R R T
FE 8 77 (Witte & Roberto, 2009; Witte, 1998) °

e _Faltem s m] R AR RS HY FE R RE B 5 ) b e R S oK i B B A L
HIRASRIN 2L B o (PR RS AR S T I AV SRR RV E R ok T A
B ERVERL o BEFIERE A RUBE BZE A=/ 4812 » Bandura (1977)%1]%2 T PUIH
FEAIG - Bl - Exuaont - iBEieEs - SREsR ik K IEEEE) - £ ERYREERR
TR B IR FE SR E AR > T EE P IR R DR E (RS Y O3 B A= TR AR
DUFRFH B BB R R T- B A8 L HAE R BE B (E & » B0 (FEEEEN LR
HIHUAE s BeE - B2 RaVIG e sE 5 -

E55—J7H > BB f# (construal) 75 [ A ¥ R B B E TR I ERH ]
FEATEIF P B A BI{E SR RV AT = TR 200R © S0akont ~ fBES
B = RER IRE S T ST SRES - INE DER ARG IR R LR I F
EERIER E BRI 2G5 DB SR EAH ORI EER
AR EIEZIRE T g AT E BRE S EATIR PV E SR (R R IR H
= FEE SN FIEHkE) (Carvalho & Mazzon, 2013) ©

B REME - BEREERRERE

BRI RZ R FUES S e R R G SR 2 A S B A B D)
Z— > {HAIRLYF R H S ABUN R 2 MBI KU — 7 - AR MIRE Lt —
BV g & ATBUR B BRI I B TREE  mlRE A T E T =E A
FIFRIETR « 2R1M0 - 5 BURF R AL AT R B A T+ & KRR A BRIE R B S50
2 1T PR E AR AR B 1 RV RIS JE - Pl WRIakag R A i ) 22 e SR AR Y T B A
RHEESE - DU R B Jeitam e i B B eV UE AL - 2 DAS [H —RIAE RS E = B
N ERIBUN BV RER R IR S > IR DR R a3 -
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— ~ BREEE BRI ENL

EEZE T AT E 1941 FiE BB ChiE R TINREH » B - S5
HE -~ E0EE - RNEZNEBRRNZENE R - 67 1948 & B4l
A5 AME T =BG SN 1 (United Nations, 2007; Kloppenberg, 2006) © T
FHIO R E AT RPNEENEE > EEEEEGEENERESH K ZRIFIHT
FhEr e 2 R RE - N R R L S 2R DAOR IR - & AR G i 2 B 4K 75 S 2 i
{EREEREZ (Kennedy, 1999) » ZAMMT » (B &R EAVEIEH - RPNV ERHNIA
AN EE AR RE IR HAE - N6 583 R ET A SR AIRIE A RATEZ: 2 » &
HEHm% R —IAME S H HES > SEALEEIE RS > DAL
KR&ET H S EHYE fH(Spigelman, 2010) -

TEMER IR - WA 6 1 (0 FH Bt STl s 2V sk e A RIERK - 46
A HIFAHT R 18 1991 FE5% H AR R4 gk ia g DU e 2MER E H |
FyrB 3 F s e 0 YR N RFT M EAEE ~ =4 ~ BREZVEE U RIERL » M
R ZVENIE UK 2 /2 HEAM =TRIE R T AR T B S e a2 = il ke B I e R iy
IR - fE 55— 7 FAE—FAVEREABUR - ERERVT TR - SIEHYIE
BRI RN EE T EE R AR E R (Aung San Suu Kyi,
1992) -

EE L wRYENE B IE B AN EATER] M R AR SR
FNFEE S TPy ~ MEZ 2T ~ #H -~ 80% - Jh2&0% ~ g
B b RS 2 I AH B EAS © IR > & AR AR EUR AN [ FE it B B S TAME
F - EEEERIER TEE R ETEER] Wik N RABHEZ S EE TR
BT E N ZE A 2L (Spigelman, 2010) -

= REHREERIRINERES

SR RS R IR TRE » YRR (winner) BRI (loser)
WUsEH - fT - (EEEEAIILERIS BoRYT > Mg ae IR AAINES » 2K
AU E SV B AR AT — BRI 2 /ORISR T8EE - ARG N
SRR OENEERR - SRZE S IFESCERZ YT (AnimalFarm, 2013)

PR R ARG - AeTathme LR BT - Bo RSP EF

PR R o B TR R

Gitdp g Tlo -~y R TR AP EAGIEEE ..

BEFTIEINER - HIEF o LT EI T35 o BIRE S RF UF

VR o B LR A g A KT [ AR AR
Ripiordagd § - B&F2L o R0 7 ARG G EFE R

l

X S

BEDT R T PR A RE LR G e- AR
POoOARBEF LS K ARTEE A DL 2w o AT B FRT T A
E‘,-):_/ A a'/

%_3 II; F;'?E‘r’°
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Bis o BARNEH T AL KR
—%p’n L &
w%v’ﬂﬁ&xl’iikv—i’#ﬁﬂﬁiﬁ%éioﬁiﬁﬁ
B 2

-3

"FI:  IREHELEEER AR

L | 25 PR A et 4§

BRI ARRIRE ¢ o ehe WP ARANT LMY R
& o Bivd & ARG D& 0 FRET MR RFLL IR T
X g

A N "“ﬁfﬂ;“i"‘\ P E IS A Re- %“ij}b;ﬁ_
e ™ o AR e | RBABRTGE RERX 17 - T
FE@AI o

wAER Y R AR AAEEE p PP AR A RO R e
PALGYEI 0 ZHAIRBAL AL 7K A Gty ¥ F A48 4r
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